


At spicerhaart land & new homes, we fully understand a client’s needs. If our
client is a developer or house builder that means selling their new homes stock for
the best price possible, given prevailing market conditions, whilst achieving a
prescribed sales rate and sourcing land suitable for their next project. If our client
is a bank, funder or receiver, we know that we have to ensure that every avenue is
explored prior to committing to an interested party and that, again, achieving
maximum income from disposal is of paramount importance.

We can confidently say that spicerhaart land & new homes offers a truly
‘complete’ service to anyone operating in this unique market sector and this brief
document is intended to provide an overview of some of the key features that the
land & new homes division and wider spicerhaart Group offers.






Sourcing land

We appreciate that residential development is a
‘two way street’ and that if you are instructing
spicerhaart land & new homes to sell a new homes
development that you need us to reciprocate by
sourcing a site suitable for your next project.

We further appreciate that locating ‘profitable’ land
is all important and that’s why we have a dedicated
land team whose sole focus is to deliver land
opportunities to our preferred developer clients —
those that instruct spicerhaart land & new homes to
sell ‘agent free’ developments.

In addition to the numerous prospective
development sites identified by our estate agency
colleagues, we also work closely with a number of
third parties who bring opportunities, both
residential and mixed use, to us on a regular basis.
We also ‘trade’ sites between clients where one
client may have gained more consents than they
have the capacity to build.

By using systems such as Promap, a digital
mapping system, and the Google family of
applications, we can swiftly assess a site’s
development feasibility even before visit.

spicerhaart land & new homes are ‘brown field’
specialist, helping regenerate neighbourhoods and
improving local people’s lives, and we have a track
record for creating high quality housing from under
utilized plots or gaining change of use from light
industrial or commercial to residential.

We also offer advice on planning matters and can
effectively manage your project from concept to
financial completion.

New homes sales

Our new homes management team acts as
principal liaison between client and agency network.
Their key role is to ensure that all is done by the
estate agency branches to effect sales on manned
and unmanned developments and that required
feedback is provided and methods of reporting are
observed.

In addition to this key role, our new homes team will
plan and agree a structured marketing campaign
with you to ensure maximized footfall to each
development marketed.

By liaising with our creative and print teams, our
sales management can also take away a lot of the
‘hassle’ of the sales process for our clients by
overseeing creation of both paper based and
electronic marketing, including window and wall
displays, brochure and press adverts, on line
marketing and much, much more.

For further information on the range of marketing
collateral than can be produced, kindly refer to our
‘Marketing Options’ brochure.
















